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When used wisely, borrowing can be beneficial to your total wealth management. Home equity programs not available in AK.
A Smith Barney relationship does not have to be established or maintained to obtain the products or pricing offered as part of the Smith Barney Home Loan Program.

All loans are made by Citibank F.S.B., Citibank, N.A., Citibank (West), FSB, or CitiMortgage, Inc., equal housing lenders, and are subject to Citibank's or CitiMortgage, Inc.’s mortgage qualifications.
CitiMortgage, Inc. does business as Citicorp Mortgage in NM. In CT and NJ, Citigroup Global Markets Inc. is the BROKER ONLY, NOT THE LENDER. Citigroup Global Markets Inc. is a

registered mortgage broker, NYS Banking Department. In AZ Citigroup Global Markets Inc. is a licensed Mortgage Broker
(Lic. No. 0903067). Citigroup Global Markets Inc., Citibank F.S.B., Citibank, N.A., Citibank (West), FSB, and CitiMortgage, Inc. are subsidiaries of Citigroup Inc.

Smith Barney policy does not permit clients to use the proceeds of a home loan to invest in the securities or related markets. Your Financial Consultant may receive compensation in connection
with this lending program. Affiliates of Smith Barney may earn fees in connection with the funding, origination, and sale of a loan.

Equipment Leasing – Certain restrictions apply including credit approval and acceptance of the equipment by CitiCapital. Smith Barney does not review loan eligibility nor monitor the loan. CitiCapital is
a service mark of Citicorp. A member of Citigroup.

© 2005 Citigroup Global Markets Inc. Member SIPC. Smith Barney is a division and service mark of Citigroup Global Markets Inc. and its affiliates and is used and registered throughout the world.
CITIGROUP and the Umbrella Device are trademarks and service marks of Citigroup or its affiliates and are used and registered throughout the world.

Citigroup, Inc., its affiliates, and its employees are not in the business of providing tax or legal advice. These materials and any tax-related statements are not intended or written to be used, and
cannot be used or relied upon, by any such taxpayer for the purpose of avoiding tax penalties. Tax-related statements, if any, may have been written in connection with the “promotion or marketing”
of the transaction(s) or matter(s) addressed by these materials, to the extent allowed by applicable law. Any such taxpayer should seek advice based on the taxpayer’s particular circumstances from

an independent tax advisor.

A policy change (i.e. insurance) may incur fees and costs, and may also require a medical examination.
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